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Recognized as 

No.1 M2M 

Provider 

 14 Million SIMs 

Access to 500+  

Networks  

Market Growth 

30% Y/Y 

50+ Key Partners  

in M2M 

Ecosystem 
 

Largest 

Dedicated  

M2M Team 

Vodafone is the Global Leader in M2M Connectivity 
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Vodafone Recognized as the Leader  for 3 Years in a 

Row 
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Trailing titans

Unspectacular underdogs Niche notables

Industry icons

M2M overall excellence
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Vodafone

Summary of Analysys Mason’s ‘M2M carrier scorecard’ results, 2013 [Source: Analysys 

Mason, 2013] 
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The Global Footprint of Vodafone M2M 

Own networks and  

partner networks 

Roaming relationships 
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M2M Solutions/Applications 

mHealth 
 

Mobile 
Payment 

Security & 
Surveillance 

Business 
Continuity 

Energy & 
Automation 

Digital 
Signage 

Fleet 
Management 

Industrial 
Equipment 

Automotive 
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The Six Values from Vodafone M2M 

SLAs 
& Global 
Support 

M2M 
Platform 
with dedicated M2M 

features 

Global 
SIM 

ONE 
network 

Strong 
Brand 
 

Ranked as 12th most 

valuable brand in the 

the World 

Strong 
Partner 
Network 
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Remote Monitoring  of 
Equipment and Devices 

Positioned to deliver value beyond simple connectivity 

Remote Diagnostics  
of Machinery 

Smart Metering & 
Energy  
Management 

Remote Health 
Applications 

Consumer  
Electronics 

Asset  
Tracking 

Container  
Tracking 

Fleet Management  
& eCall 

Applications Hardware/ Device 
Managed M2M 

Connectivity Service 

Integrated end-to-end M2M 
Solution 
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The ‘Power of One’ 

Global contract 

Global SIM 

Global price 

Global interface 

Global support 

Global invoice 
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Why Vodafone? 

our 

Experience 

Proven to  
transform  
business 

our 

Offering 

Unmatched  
customer  
services 

our 

Network 

More  
confidently  
connected 





M2M IN THE ENTERPRISE

Making Sense of the M2M Marketplaces
Terra Bastolich – VP of Sales – North America



NetComm Wireless designs and builds communications devices that

operate on the edge of networks for global industrial M2M markets,

telecommunication carriers and Internet Service Providers.

 Founded in 1982 – 30 years experience

 Publicly listed on the Australian Stock Exchange (ASX: NTC) 1993

 A leading supplier of data communication products

 Headquarters in Australia with offices in New Zealand, North

America, Taiwan and the Middle East

 Key market focus :

o 3G/4G Industrial M2M

o 3G/4G Fixed Wireless Terminals

o Connected home broadband devices



M2M – Machine to Machine
Technology that supports wired or wireless
communication between devices

M2M – Man to Machine
Communication between a man-operated device and a
machine

IOT – Internet of Things
Global network infrastructure, linking physical and virtual
objects through autonomous data capture and
communication capabilities

WHAT IS M2M AND THE INTERNET OF THINGS?

M2M – Machine to Machine
Technology that supports wired or wireless
communication between devices

M2M – Man to Machine
Communication between a man-operated device and a
machine

IOT – Internet of Things
Global network infrastructure, linking physical and virtual
objects through autonomous data capture and
communication capabilities

M2M & IOT Communications is projected to be
the fastest growing technology segment of the

IT sector in the next 3-5 years



WHY? – Save Money… Create Efficiencies
Offer savings and efficiencies in being available and
accessible 24/7.

WHY? – Make Money … Create a new
business models
Create a new business model, service or re-occurring
revenue stream.

WHY? – Sustain or innovate a market
demand
Become a leader or meet a compliance requirement to
keep pace.

ASK WHY… NOT HOW?
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TYPICAL M2M DEPLOYMENT REQUIREMENTS

The majority of M2M deployments have the following characteristics:
• Remote location
• Unmanned locations
• Long term deployment
• Varying temperature exposure
• Hard to reach locations

The majority of M2M deployments have the following characteristics:
• Remote location
• Unmanned locations
• Long term deployment
• Varying temperature exposure
• Hard to reach locations



CONSIDERATIONS OF M2M APPLICATIONS

Hardware

Top three considerations of an M2M deployment
1. Invest in the technology
2. Anticipate ability to scale
3. Coverage is key

SoftwareConnectivity



Low cost technology may be initially a
cheap and easy M2M solution, but true
innovators look at the long term impact
on their equity:

• What is the cost to your business if
your connection fails

• Loss in revenue
• Customer dis-satisfaction
• Installing new modems every few

years
• Security risk
• Ongoing maintenance costs

TOTAL COST OF OWNERSHIP
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INDUSTRIAL M2M ROUTERS
Meets 20% of M2M market requirement

POSITIONING

LIGHT INDUSTRIAL M2M ROUTERS
Meets 80% of M2M market requirement

USB MODEM
Designed for Consumer use



Being in the right place, at the right time can
make all the difference in advertising.

An M2M router with 3G/4G connectivity removes
the need for fixed line connections.

Case Study – Digital Signage

Opportunity
Connect hundreds of digital signage displays over a broad
geographical area.

Issue
A portion of the connected digital displays are
experiencing connectivity issues and the end user does
not know if the issue is related to the network, the router
or the digital signage.

Solution
Upgrading a USB modem to a M2M router will provide
long term benefits such as remote diagnostics to assess
where the fault lies, the ability to reboot to the network,
send firmware upgrades over the air and send SMS
commands to the router to implement the device set up.
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Case Study – Business Continuity

Opportunity
Provide a fast and reliable Internet connection whilst
waiting for ADSL infrastructure.

Application
Provisioning of telephone and internet services can be a
frustrating time for any business who relies on e-mail or
cloud services. That gap can be bridged with a 3G Mobile
Broadband device and if the device feature a WAN port it
can continue to provide benefit after the lines are
connected as a backup connection to provide consistent
reliable business continuity.

On average, land line based ADSL services are
down for 5.2 hours for every month, this

represents a days worth of peak selling time.




	C-03 Vodafone M2M Evolution(1-27-14).pdf
	CO-3-B M2M Miami_NetcommWireless.pdf

